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- DELIVERING YOUR TRUSTED CLOUD ECOSYSTEM




By 2015,

46% of ClOs will have
more than half of their
infrastructure and
applications operating
in the Cloud.*

When do you estimate that your organization will support more than half of your transactions on a cloud
infrastructure using a software-as-a-service model?
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* Source: Gartner, “Reimagining IT: Insights From the 2011
Gartner CIO Agenda Report” January 2011
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Cloud is raining
opportunities everywhere

Cloud is redefining the way business and IT services are delivered and
consumed. Moving to the Cloud is no longer a question of ‘when’
but ‘how’. Organizations today do not ask whether ‘they should take
to the Cloud'. Instead, the question is: "\What is the right approach to
maximize business value from the Cloud?’



Lack of a single point of
accountability
Unclear SLAs

Multiple pricing models
and contracts
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Moving to the Cloud can be
challenging. As you go through

the Cloud adoption journey, you
must choose between and partner
with multiple Cloud providers

for infrastructure, platforms, and
applications. Each will offer differing
levels of functionality, transparency,
support, and security capabilities.
Stitching these together and tailoring
them to align with your business
context is a daunting prospect. The
result? You may not reap the right
business value from the Cloud.



the need

An accountable Cloud Ecosystem
Integrator who takes ownership
of the complete lifecycle of your
Cloud initiative and delivers
measurable business value while
minimizing risks.

Comprehensive professional
services for the Cloud

Infosys as a +
Cloud — Industry-leading services in the Cloud
Ecosystem (Business Platforms)
Integrator +

Ecosystem of partnerships




Smoother Cloud
adoption backed
by the best-in-class
partner ecosystem

Our professional services for the Cloud
address all aspects of Cloud adoption,
empowering you with business agility
while reducing total cost of ownership.

Services include:

Cloud strategy and adoption for developing your Cloud roadmap

Cloud builder for a secure private and service-provider Cloud

Cloud services aggregation and migration for best-in-class business services
Cloud application builder for native Cloud services

Cloud orchestrator to bring together Public and Private Clouds
and enterprise assets

Cloud sustenance for QoS and ecosystem governance
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Infosys Edge™ Business
Platforms in the Cloud
provide a direct and strong
impact to your top line and
bottom line

Social Media =
eCommerce =

Digital Marketing «
Application Marketplace «
Hire-to-Retire »
Source-to-Pay «

Distributor Connect «

Our industry-leading services in the Cloud,
Infosys Edge™, are delivered as Business
Platforms. A Business Platform is a business
solution to a business problem with measurable
business outcomes. Powered by best-in-class
domain expertise and intellectual property,

our platforms come wrapped with business
processes and related professional services that
integrate into your ecosystem.

We provide three kinds of Business Platforms:

Functional platforms addressing enterprise themes
such as Digital Consumer, Smarter Organization and
Emerging Economies

Vertical platforms addressing specific industry segments
such as banking, retail, manufacturing, etc.

Bridge platforms addressing new business models and
the business needs that lie at the confluence of
industries

We host, operate and manage business platforms on a
subscription-based pricing model, freeing you to focus
on your business growth. . .




truly light

on maintenance but

rich in functionality

Finacle Lite™ is a banking solution deployed
through Private Cloud, specifically tailored to
address the core banking, e-banking and mobile
banking requirements of co-operative banks,
community banks and credit unions worldwide.

Finacle Lite promises operational gains for
banks in terms of savings in infrastructure
and hardware costs, even as it provides rich
functionality.




balanced

ecosystem

Our ecosystem comprises 30+ best-in-class Cloud partners,

addressing various aspects of your Cloud adoption initiative.

Our strategic relationships with leading Cloud providers help
us deliver a trusted Cloud ecosystem to you.

lllustrative partners: www.infosys.com/cloud/partners



our promise

Complete ownership of your Cloud adoption lifecycle backed
by best-in-class partners

Deliver and manage the best-of-breed Cloud ecosystem with the
convenience of a single point of accountability

Comprehensive services from strategy, planning and Cloud set-up to
the migration, creation and aggregation of Cloud services

Outcome-based pricing and SLA-based service assurance

Direct and strong impact to your P&L through Business Platforms

v Top-line growth with offerings that drive your transformation and
Fi / innovation needs

Bottom-line efficiencies through process standardization, capex to
opex conversion, and outcome-based pricing

Single point of accountability and SLA-based service assurance
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125+ client engagements
across industries

} Over 3000 Cloud experts
Twin Cloud Centers built in a
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record period of 5.5 months

Did you know?
Infosys has benefited internally from
Cloud adoption

i

Over 22% reduction in cost owing to
consolidation and virtualization

80% reduction in power demand by desktops
and project-specific servers

OS build time reduced to < 30 minutes from
2-3 hours



Partner with a proven Cloud
Ecosystem Integrator

Sign up for a Cloud Workshop today
E: cloud@infosys.com
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www.infosys.com/cloud



About Infosys

® H e H Many of the world's most successful organizations rely on
I n B ul I d In g P R Infosys to deliver measurable business value. Infosys
TO MOrrows E n te r p rise provides business consulting, technology, engineering and

outsourcing services to help clients in over 30 countries
build tomorrow's enterprise.

For more information about Infosys (NASDAQ:INFY),
For more information, contact askus@infosys.com visit www.infosys.com.

© 2011 Infosys Limited, Bangalore, India. Infosys believes the information in this publication is accurate as of its publication date; suchinformation is subject to change without notice. Infosys acknowledges the proprietary rights of the
trademarks and product names of other companies mentioned in this document.




