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Safe Harbor

“Certain statements mentioned in this presentation concerning our future growth prospects are forward-looking statements
regarding our future business expectations intended to qualify for the 'safe harbor' under the Private Securities Litigation
Reform Act of 1995, which involve a number of risks and uncertainties that could cause actual results to differ materially from
those in such forward-looking statements. The risks and uncertainties relating to these statements include, but are not limited
to, risks and uncertainties regarding fluctuations in earnings, fluctuations in foreign exchange rates, our ability to manage
growth, intense competition in IT services including those factors which may affect our cost advantage, wage increases in
India, our ability to attract and retain highly skilled professionals, time and cost overruns on fixed-price, fixed-time frame
contracts, client concentration, restrictions on immigration, industry segment concentration, our ability to manage our
international operations, reduced demand for technology in our key focus areas, disruptions in telecommunication networks or
system failures, our ability to successfully complete and integrate potential acquisitions, liability for damages on our service
contracts, the success of the companies in which Infosys has made strategic investments, withdrawal or expiration of
governmental fiscal incentives, political instability and regional conflicts, legal restrictions on raising capital or acquiring
companies outside India, and unauthorized use of our intellectual property and general economic conditions affecting our
industry. Additional risks that could affect our future operating results are more fully described in our United States Securities
and Exchange Commission filings including our Annual Report on Form 20-F for the fiscal year ended March 31, 2017. These
filings are available at www.sec.gov Infosys may, from time to time, make additional written and oral forward-looking
statements, including statements contained in the company's filings with the Securities and Exchange Commission and our
reports to shareholders. The company does not undertake to update any forward-looking statements that may be made from
time to time by or on behalf of the company unless it is required by law.”
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Expanding client relevance with four pillars

Energize the Core

Scale Agile Digital

Expand Localization

Re-skill our People

Invest in digital capabilities & priority services

Infuse AI and automation, leveraging NIA

Re-skill talent at scale for us and our clients

Hire locally in markets, local delivery & training
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Our Agile Digital service architecture is comprehensive 



The Agile Digital market opportunity estimated to be ~ $160Bn to $200Bn
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We have a large and growing Agile Digital portfolio

$2.79 Bn
Digital Revenues

FY18

25.5%
of our total 

FY18 revenues
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Our AI & automation service energizes our client’s “core”

AI & automation 
Consulting

AI & automation 
COE execution

Cognitive Solutions AI & automation 
Managed Projects

Conversational Bots

Robotic Process Automation

Cognitive Automation

Computer Vision & Speech

Machine Learning, AnalyticsIn-house Solutions 3rd Party Solutions

iECP
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Our learning ecosystem makes high quality training available easily

CONTENT

Role-based

Right-sized

Domain-specific

Best-in-class

24x7 Guidance 

Cohort learning

Gamification

Accessibility Content Engagement Assessment

Lab on cloud

Make it RelevantMake it Convenient Make it FunMake it Relevant Make it Matter

Linked to HR systems & KPIs
Project assignment priority
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We are building local innovation & tech hubs, closer to our clients

Four US hubs to be operational in FY19

ONSITE  |  NEAR SHORE  |  OFFSHORE

Lend our value chain to 
clients 

Access local talent 
pools

Talent refactoring 
infrastructure 

Studios for agile and 
rapid prototyping

Access academia and 
partner ecosystems
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We have a structured approach to creating investor value

Scale Agile Digital with key 
investments:

Go-to-market
Localization 
Capabilities

Growth with strategic 
investments

01

Invest in inorganic moves 
to expand client 

relevance

Programmatic 
inorganic moves

02 03

Given high RoE, return up 
to 70% of free cash flows

Disciplined capital 
allocation
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We have set a 3-year roadmap to achieve our objectives

Stabilize |  FY 19

Build Momentum |  FY 20 

Accelerate |  FY 21

Sales Operations Talent CultureServices
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