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PRESS RELEASE 

Infosys Wins Oracle North America Titan Award at Oracle® 
OpenWorld 2011 
Awarded for Implementing Oracle’s Business Intelligence and Data Warehouse Solutions  
for its clients 
 
SAN FRANCISCO, October 5, 2011 – Infosys (NASDAQ: INFY), a Diamond level member 
in Oracle PartnerNetwork (OPN) today announced that it has been awarded an Oracle North 
America  Titan Award for implementing Oracle’s business intelligence and data warehouse 
solutions. The award was announced at the annual Oracle OpenWorld conference in San 
Francisco. 
 

News Highlights 

 

 Oracle North America Titan Award recognizes partners for their ability to deliver 
Oracle solutions and services, developed or delivered in the 2011 fiscal year, that 
drive business and customer value. These awards recognize excellence in sales, 
marketing and solution development. 

 Infosys’ ability to complete successful implementations for customers using Oracle’s 
business intelligence and data warehouse solutions was key to this win.  

 This is Infosys’ third consecutive win of an Oracle North America Titan Award. In 
previous years, Infosys was recognized for its expertise in supply chain management 
and the successful implementation of the Oracle Price-Protection solution. 

 
Quotes 

 Andy Bailey, Senior Vice President, Strategic Alliances, Oracle: “This award is a 
testament to Infosys’ ability to deliver end-to-end Oracle solutions for clients across 
multiple vertical industries and geographies. We value Infosys’ deep knowledge of 
our solutions and their ability to consistently deliver the highest quality of service to 
our mutual clients.” 

 
 Ravi Kumar, Vice President and Global Head - Oracle Practice, Enterprise 

Solutions, Infosys Ltd.: “We are honored that the Oracle PartnerNetwork has 
recognized Infosys for three consecutive years for our innovative and comprehensive 
business solutions. Oracle’s leading technology and Infosys’ deep domain and 
functional expertise has proven to be a very powerful combination. We will continue 
to build on our relationship with Oracle in order to deliver value and best-in-class 
services to our clients.” 

 
Resources 
 

 Infosys Oracle 
 Data Warehouse and Business Intelligence: Center of Excellence 
 Infosys - Oracle Vertical Capabilities: 

o Financial Services 
o High-Technology & Discrete Manufacturing 

 
 
Infosys Media Contact: Elizabeth Hilton, GolinHarris, 213-438-8748 

http://www.infosys.com/
http://www.infosys.com/newsroom/press-releases/Pages/warehouse-management-system-award10.aspx
http://www.infosys.com/newsroom/press-releases/Pages/oracle-titan-partner-award.aspx
http://www.infosys.com/oracle/offerings/Pages/index.aspx
http://www.infosys.com/infosys-labs/centers-of-excellence/Pages/data-warehouse-business-intelligence.aspx
http://www.infosys.com/Oracle/offerings/Pages/financial-services.aspx
http://www.infosys.com/Oracle/offerings/Pages/high-technology-discrete-manufacturing.aspx
mailto:ehilton@golinharris.com
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Trademarks 
 
Oracle and Java are registered trademarks of Oracle and/or its affiliates.  
 
About Infosys 
 
Many of the world’s most successful organizations rely on the 133,560 people of Infosys to 
deliver measurable business value. Infosys provides business consulting, technology, 
engineering and outsourcing services to help clients in over 30 countries build tomorrow’s 
enterprise. 
 
For more information about Infosys (NASDAQ: INFY), visit www.infosys.com 

Safe Harbor 

Certain statements in this release concerning our future growth prospects are forward-
looking statements, which involve a number of risks and uncertainties that could cause 
actual results to differ materially from those in such forward-looking statements. The risks 
and uncertainties relating to these statements include, but are not limited to, risks and 
uncertainties regarding fluctuations in earnings, fluctuations in foreign exchange rates, our 
ability to manage growth, intense competition in IT services including those factors which 
may affect our cost advantage, wage increases in India, our ability to attract and retain highly 
skilled professionals, time and cost overruns on fixed-price, fixed-time frame contracts, client 
concentration, restrictions on immigration, industry segment concentration, our ability to 
manage our international operations, reduced demand for technology in our key focus areas, 
disruptions in telecommunication networks or system failures, our ability to successfully 
complete and integrate potential acquisitions, liability for damages on our service contracts, 
the success of the companies in which Infosys has made strategic investments, withdrawal 
or expiration of governmental fiscal incentives, political instability and regional conflicts, legal 
restrictions on raising capital or acquiring companies outside India, and unauthorized use of 
our intellectual property and general economic conditions affecting our industry. Additional 
risks that could affect our future operating results are more fully described in our United 
States Securities and Exchange Commission filings including our Annual Report on Form 
20-F for the fiscal year ended March 31, 2011 and on Form 6-K for the quarters ended 
September 30, 2010, December 31, 2010 and June 30, 2011.These filings are available at 
www.sec.gov. Infosys may, from time to time, make additional written and oral forward-
looking statements, including statements contained in the company's filings with the 
Securities and Exchange Commission and our reports to shareholders. The company does 
not undertake to update any forward-looking statements that may be made from time to time 
by or on behalf of the company. 

 
About Oracle PartnerNetwork 
 
Oracle PartnerNetwork (OPN) Specialized is the latest version of Oracle's partner program 
that provides partners with tools to better develop, sell and implement Oracle solutions. OPN 
Specialized offers resources to train and support specialized knowledge of Oracle’s products 
and solutions and has evolved to recognize Oracle's growing product portfolio, partner base 
and business opportunity. Key to the latest enhancements to OPN is the ability for partners 
to differentiate through Specializations. Specializations are achieved through competency 
development, business results, expertise and proven success. To find out more visit 
http://www.oracle.com/partners.  

 


